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Exceeding Expectations

Suntec Concrete goes to great lengths to meet and exceed its time goals on projects. The company
ays it has developed the largest commercial concrete market share in Phoenix.

JY STEPHANIE SIMS
erek Wright, partner of Suntec Concrete, says the
company has several values that distinguish it
from its competitors. “We put quality first, above
ost implications,” Wright says. “If there’s a problem with
ur work, we'll make it right. Our ability and performance

n the job site comes down to our skilled tradesmen, and
ur relationships with general contractors, architects, engi
eers and owners of many projects we work on allow us to

rovide front-end design consultation to make designs
nore efficient and cost-effective.
“What also separates us is our personal involvement in

-to-day activities on job sites,” he continues. “We

1put on how we see it getting built based on our expertise,
nd they oversee [this process|. We are personally responsi-
le for every job we run, and by us staying personally in
olved with general contractors on their projects, we contin-
e to foster great relationships with clients and owners.”
Wright adds that 75 perc
usiness, which could possibly help it achieve Suntec’s

nt of its business is repeat

lission statement: “To be the builder of all significant

concrete structures in the Southwest that demand a high
er level of performance.”

Suntec Concrete was established more than 21 years
ago as a turnkey concrete contractor with the intent to
build “challenging, critically timed and technically de-
manding jobs only a few [contractors| in our industry can
perform,” Suntec Concrete says. “To assure that market
level, our management position from the onset has been
to develop repeat business with a handful of the most
viable general contractors in Phoenix. It meant putting
quality workmanship, jobsite performance and customer
satisfaction foremost.”

Suntec’s client base is built around first
class constructors and material suppliers,

Suntec Concrete
Proj. 2006 sales: $100 miicn
and has developed the largest commercial ix
market share in Phoenix. Concrete Con
struction magazine ranked Suntec 13th of
the 20-fastest growing companies in 2004,
and 24th in the top 100 concrete contrac-
tors in 2005.

Suntec has several divisions. “The work

= CONSTRUCTION TODAY =




